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Growth 

 

 

Growth is good, that much is certain. 

 

Companies like to grow.  Growth expands market share, 

profitability, and the number of potential customers that the 

firm can reach. Individuals like to grow. Learning new skills 

makes you more valuable to prospective employers, and 

picking up new hobbies makes your non-office time more 

enjoyable. The question then is not whether growth is good or 

not, but how to grow in the best way possible.  

 

Growth can be achieved in several different ways. You can 

grow organically, you can buy growth, or you can partner up 

with somebody. These methods apply to individuals as well 

as to corporations, and they all have positives and negatives. 

Again, the questions is less whether or not growth is good, 

but it is more concerned with how you go about achieving 

that growth.  

 

Organic? 

Buy? 

Partner up? 

 

Let’s get started.  

.  

Here the link to my weekly podcast - The Weekly Business 

Roundup 

 

Weekly Business Roundup 6/14/2014 
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Contact - A Fresh Pair of Eyes 

Feel free to reach out with your 

comments/suggestions or questions. 

afreshpairofeyes88@gmail.com 

@AFreshPair88 
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INVESTING TIP/DEFINITION 

SEAN STEIN SMITH - MBA, CPA, CMA, CGMA 

 

Bringing it all together 

 

 

Growth, especially in the sluggish economy that has existed 

since the financial crisis, is difficult to come by. Firms that 

manage to achieve solid growth targets, or who are tapping 

into what are widely considered to be growth markets, are 

richly rewarded by the marketplace. One only has to look at 

Facebook, Twitter, and Uber as examples of firms that have 

benefitted enormously from being in “growth” areas at this 

time.  

 

But how, exactly, does a firm achieve growth (profitable 

growth, that is?).  

 

1) Organically 

2) Through purchases 

3) Via partnerships  

 

Obviously depending on the specific business you are in, the 

competitors you have, and the competitive landscape you 

operate in, one of these options might be better than the 

others. That said, all three do carry risks and rewards that 

should be carefully balanced carefully. Going it alone might 

yield the best return on your invested time and money, but it 

also leaves you with all of the risk. Purchasing the growth 

might seem the easiest way, but if it was so good, why is 

someone selling it to you? Lastly, partnerships are great when 

they work, and nightmares when they do not.  

 

Food for thought.  

 

.  

 

 

 

 

 

 

 

 

 

 

 

A Fresh Pair of Eyes Definition 
Organic - The most commonly thought of method for 

growth is organic growth, i.e., you (or your company) 

develop new products/services/markets internally with your 

own resources.  

 

 

 

 

 

 
Let us know what you think, 

and it might become the topic of a 
blog post or follow up newsletter 

article. 
 

afreshpairofeyes88@gmail.com 

What do you think? 
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Buying growth 

 

 Imagine you could, with some money of course, 

purchase something to jumpstart your growth. Whether you are 

buying a list of prospective clients from a data research agency, 

or a Big Pharma firm is buying up several smaller bio research 

firms, the principle is the same. Using capital, you (or the firm) 

enter the marketplace and purchase tools to help jumpstart 

growth.  

 

  

 

 

  

 

  

 

  

 
 

   
 
 
 
   

 

Partner-up 

 

 Partners come in all different shape, sizes, and forms. 

Whether you partner with another local business owner to share 

services, offer referrals and/or discounts, or multinational 

corporations partner with local companies to gain a competitive 

edge, the concept is the same. Leveraging the strengths of each 

other to pursue new opportunities for growth is a common 

theme for business and individuals.   
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THE WEEK AHEAD 
Sean Stein Smith - MBA, CPA, CMA, CGMA 

 
 It is always good to recap and to analyze what happened during the past week, which is what I strive to do via the weekly 

roundup podcast (link to it is above).  In addition to analyzing what did happen, it is equally important to look forward to try to 

anticipate how the upcoming events of the week ahead could impact you and your money. That is the point of this column, which is 

broken down into domestic events, as well as the international events that could be of importance to your investments. 

 

Domestic  

Let us start our discussion with the news and economic activity that are 

on the agenda for the U.S. this week. 

Two of the biggest stories this week that have the potential to shift 

markets going forward have to do with Bank of America (BOA), and 

Twitter. Settlement talks between BOA and the Justice Department have 

fallen through, and it looks increasingly likely that the financial 

institution will face yet another multi-billion dollar fine. Twitter, the 

social media darling that has seen its stock price decline again after rising 

to over $70/share, has been dealt yet another blow. The COO resigned 

yesterday amid rumors of internal conflicts due to flower than expected 

growth for the firm.  

As always, it is essential to not only watch the market headlines, but to 

also understand the stories that drive the headlines.  

Of course, there will be corporate news announced during the week as 

well, so keep your eyes open and check out the blog @ 

http://ssteinsmith.com/ for daily analysis! 

International  

The most dynamic news story this week on the international stage is, 

without a doubt, the chaos that has broken out in Iraq. he Islamic State of 

the Iraq and Syria (ISIS) has swept through large parts of the country, 

with the army disintegrating in many instances, and is making alarmingly 

fast progress toward Baghdad. This faction, considered too extreme for 

Al-Qaeda, has so alarmed the international community that it might even 

ring the U.S. and Iran together to fend off this common threat.   

 

 

 

 

 

 

What do you think? 

 

Let me know if these tips were 

helpful 

 

afreshpairofeyes88@gmail.com 

Budget Tip – Those markups! 

 

 Markups are a way of life. Retailers and other 

businesses need to be able to make money, after all. Some 

of these markups, however, can exceed 3,000%. While 

some people might be able to absorb such markups and 

shrug it off, that does not appear to be a very budget-

friendly way to go about spending your hard-earned 

money. Take a look at this past week’s Budget Mondays 

for more!  

 

 

 

 

 

.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

 

Excel Tip – Excel Shortcuts 

 

 Pivot Tables are a cornerstone of Excel usage -- 

let's look at some of the most helpful shortcuts.  

 

Ctrl + 1 = format cells 

Ctrl + Shift + & = apply border seleccted 

Alt + h + ar = align right  

Ctrl + F3 = define a name  

F3 = paste a defined name  

 

 

 



 

 If you like the newsletter, you 

might also enjoy the book. "A Fresh 
Pair of Eyes - Finance for the Young 
Investor" is available on both Amazon 

and in the Kindle Store.  

 

A Fresh Pair of Eyes - Finance for the 

Young Investor  

 

Personal Financial Planning 

 

A Fresh Pair of Eyes - Personal 
Financial Planning 

 

And my new book - Stocks  

A Fresh Pair of Eyes - Stocks for 

the Young Investor 

 

 

 

afreshpairofeyes88@gmail.com 

 
A Fresh Pair of Eyes  

THE WEEKLY EDITION 
Feedback is Always Welcome! 

Feedback is the key to continuous improvement, so if there are any topics, themes, or stories you would like 

covered in the weekly newsletter, or if there is something you wish to know more about, please send an email to 

afreshpairofeyes88@gmail.com.  

 

Thanks again for reading!  

 

Sean 
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A Fresh Pair of Eyes 
Making Sense of Finance and 

Accounting 

 
 

http://www.amazon.com/Fresh-Pair-Eyes-Finance-Investor/dp/1490583637/ref=sr_1_1?ie=UTF8&qid=1382275403&sr=8-1&keywords=sean+stein+smith
http://www.amazon.com/Fresh-Pair-Eyes-Finance-Investor/dp/1490583637/ref=sr_1_1?ie=UTF8&qid=1382275403&sr=8-1&keywords=sean+stein+smith
http://www.amazon.com/Fresh-Pair-Eyes-Personal-Financial/dp/1492308978/ref=sr_1_2?ie=UTF8&qid=1382275457&sr=8-2&keywords=sean+stein+smith
http://www.amazon.com/Fresh-Pair-Eyes-Personal-Financial/dp/1492308978/ref=sr_1_2?ie=UTF8&qid=1382275457&sr=8-2&keywords=sean+stein+smith
http://www.amazon.com/Fresh-Pair-Eyes-Stocks-Investor/dp/1493734776/ref=sr_1_3?ie=UTF8&qid=1385301211&sr=8-3&keywords=sean+stein+smith
http://www.amazon.com/Fresh-Pair-Eyes-Stocks-Investor/dp/1493734776/ref=sr_1_3?ie=UTF8&qid=1385301211&sr=8-3&keywords=sean+stein+smith
http://ssteinsmith.com/

